QWC: What is needed for an accurate quotee

H We are often asked for quotes based on very little
information. We will eventually have to ask the client if
they smoke (or use tobacco at all), their actual date of
birth (some companies use “nearest” birthday, and a few
use the actual age), their real height and weight, and all
about their health history - including the use of any
medications.

H If you have a client with a health condition, having
more information is always better. However, these are the
3 most important questions we need answered:

1. What is the date of diagnosis or how long has the
client had the condition¢

2. What was the treatment, when was it administered,
and was it successful?
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3. What is the current status of the condition and is the
client on any medication?

H If the client appears to be in good health, we need to
gather information about their family health history — as
this can lead to credits that let the client qualify for the
better preferred plus rate. The better the information at
the time of the quote, the more likely you are to apply
with the best carrier for your client!

H P.S. Feel free to use the Quote Request fact finder
below.

Quote Request Form

H Call us for a quote!

1-800-492-9190 www.bordenhamman.com
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